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In a thriving real estate career that
has spanned everything from archi-
tecture and new construction to prop-
erty development, investment prop-
erties, construction management, and
luxury sales, the one common denominator
for Maureen Reynolds has always been an
unparalleled passion for her profession. It’s
rare to see in any industry, but Reynolds
truly loves what she does—which is no

surprise, considering she learned early in
life all that goes into creating a beautiful
home.
Not only was her father a custom

builder focusing on Bucks County towns
like Buckingham, but one of her grandfa-
thers was involved in construction as well
and the other was an architect. Needless to
say, the zeal was passed on to her, and she
decided to become a Realtor with the goal

of leaving a lasting impact on a wide range
of clients.
“Growing up around real estate, I devel-

oped a deep love for houses, construction,
and historical properties,” Reynolds says. “I
was fascinated by the architecture and the
rich history of Bucks County. Being sur-
rounded by this world made me appreciate
the beauty and potential in each property. I
wanted to continue the family tradition and
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After being introduced to the world of real estate at a young age, Maureen Reynolds has established a
highly successful career in the industry based on her love for leading clients to their dream homes.
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become a Realtor to share my passion and
help others find their dream homes. Seeing
how real estate can transform lives and
communities inspired me to carry on the
legacy and make my own mark in the in-
dustry.”

A licensed real estate agent and luxury
specialist for the burgeoning firm SER-
HANT., Reynolds brings not only vast expe-

rience but a diverse skillset that few in the
field can match. 

“My business strategy is built on a foun-
dation of leveraging market data, honed ne-
gotiating skills, and consistent
communication,” she says. “I firmly believe
that my practical and results-driven ap-
proach is what sets me apart. It’s not just
about closing deals; it’s about building last-
ing relationships with my clients and indus-
try professionals alike. I have a deep

appreciation for local neighbor-
hoods, and my ability to navigate
competitive markets has allowed
me to consistently deliver excep-
tional outcomes. My clients’
goals are my goals, and exceed-
ing their expectations is always
my top priority.”

Reynolds has a particular
fondness for the luxury market,
where she finds it rewarding to
help clients from Pennsylvania,
New Jersey, and even other
countries discover their dream
homes in Bucks County, Mont-
gomery County, or Philadelphia.
All it takes is one look at her cur-
rent listings and it’s easy to un-
derstand why this niche appeals
to her, as the properties are a
showcase of the stunning and
unique offerings this area has to
offer.

Take The Château, for exam-
ple, a 10,000-square-foot,
French-style residence in Bucks
County that perfectly blends old-
world charm with modern lux-
ury. Built from hand-cut stone
and featuring soaring 22-foot
ceilings adorned with intricate
crown moldings and decadent

arches, the home has an atmosphere of un-
matched elegance. Some of the highlights
include two limestone staircases, a luxuri-
ous primary suite on the main level, a chef’s
kitchen, a formal parlor, an elegant dining
room, and a conservatory with glass and
steel doors. Outdoors, an in-ground saltwa-
ter heated pool is surrounded by meticu-
lously landscaped gardens.

“It’s an idyllic setting for year-round en-
joyment and entertaining,” Reynolds says.
“This home is not just a residence; it’s a
masterpiece of architectural excellence and
opulence waiting to be experienced.”

Reynolds’ specialization in luxury sales
makes her a perfect fit for SERHANT., a bro-
kerage unlike any other that was founded
by Ryan Serhant, the star of Million Dollar
Listing on Bravo. Now the company is set
to debut a new show on Netflix on June 28
called Owning Manhattan, and Reynolds is
thrilled to be part of it all.

“What drew me to SERHANT. is their in-
novative approach and dynamic energy,”
she says. “They’re not your typical broker-
age; they’re always ahead of the curve with
fresh ideas and cutting-edge technology.
SERHANT. offers clients a unique and re-
freshing experience with top-notch market-
ing and personalized service that you just
can’t find anywhere else. It’s exciting to be
part of a team that’s revolutionizing the real
estate industry.”

Reynolds is equally proud of the men-
toring she provides to aspiring Realtors and
young professionals. One of her daughters,
Madison Reynolds, recently joined her team
and has already sold multiple high-end
homes in the past year.

“Collaborating with her on several new
development projects and building the
company together not only strengthens our
bond as a family but also injects fresh per-
spectives and innovative ideas into our busi-
ness endeavors,” Reynolds says. “Together,
we look forward to making significant con-
tributions to the ever-evolving landscape of
real estate.”

Beyond her professional life, Reynolds
is a strong supporter of various charitable
causes, and brings the same dedication to
these endeavors that she is known for in
real estate.

“Community service is incredibly im-
portant to me because it allows me to give
back to the place that has given me so
much,” she says. “Being active in the com-
munity helps build stronger connections
and makes a positive impact on the lives of
others. Some causes that are dear to me in-
clude working with the Greater New Hope
Chamber of Commerce, Bucks County
Chamber of Commerce, New Hope Histor-
ical Society, and the SPCA. These organiza-
tions are vital in supporting local businesses,
preserving our rich history, and caring for
animals in need. Contributing to these
causes is a way for me to help make our
community a better place for everyone.”  n

Maureen Reynolds
SERHANT.
(215) 740-8140
Societeselect.com/agent/
maureen-reynolds
Serhant Brokerage
(610) 635-9977
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“My clients’ goals
are my goals, and
exceeding their
expectations is always
my top priority.”
—MAUREEN REYNOLDS

Maureen Reynolds (left) with her daughter Madison Reynolds,
who recently joined her team and has already sold multiple
high-end homes in the past year.
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