Maureen Reynolds (left),
with SERHANT.
founder Ryan Serhant,
and business partner
Madison Reynolds
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Driven by uncompromising standards and a rich architectural background,
“Maureen Reynolds achieves remarkable results for buyers and sellers of luxury
real estate in Bucks County.
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Maureen Reynolds
by Bill Donahue

Maureen Reynolds has built her real estate career by focusing on details others might over-
look. Of course she considers the vital elements of pricing and market timing, but she also
has an in-depth understanding of a home’s design, construction, and whether it will satisfy
a client’s needs now and into the future. Such perspective has led to exceptional results—
record-breaking results, in fact.

As a Realtor with SERHANT., Reynolds has become widely regarded as one of Bucks
County’s most trusted professionals in the luxury market. She has earned her success
steadily, one relationship at a time, through consistency, transparency, and a deeply informed
approach to helping homebuyers and sellers achieve their goals.

“I've dedicated my career to redefining what a real estate professional can and should
be, particularly in the luxury space,” she says. “My background in high-end architecture
and design, paired with decades of experience working alongside world-renowned architects
and elite custom-home builders, allows me to understand a property far beyond its walls.
[ bring a level of discernment, strategy, and market intelligence that clients simply cannot
find elsewhere.”

One might even say it’s in her blood. Long before she represented luxury clients,
Reynolds was immersed in the world of high-end architecture by way of her family,
including a father who made a name for himself as a builder of custom homes. She under-
stands the importance of craftsmanship, high-quality materials, and a well-thought-out
floorplan—and, just as importantly, how those elements translate into long-term value for
buyers. Her background and experience have helped define a real estate practice grounded
in expertise, integrity, and respect.

“I never compromise on excellence,” she says. “Every client receives an elevated,
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white-glove experience backed by deep ex-
pertise, relentless advocacy, and an unwa-
vering commitment to achieving extraordi-
nary results. Our message is simple: When
you choose the right team, your goals be-
come achievable at the highest level.
Whether building, buying, or selling, your
real estate journey should feel seamless, sup-
ported, and deeply personalized.”

Experience, Energy, Innovation

What distinguishes Reynolds begins well be-
fore a listing ever reaches the market. Her
architectural fluency allows her to assess
homes with a rare level of sophistication.
Such insight is especially critical in the luxury
segment, where clients have high expecta-
tions and an eye for quality. Reynolds’ clients
include executives, luxury homebuilders, en-
trepreneurs, and families seeking an elevated
lifestyle in Bucks County and surrounding
areas.

Madison Reynolds, Reynolds’ business
partner (as well as her daughter), plays a
central role in delivering the refined client
experience for which the team has become
known. The mother-daughter duo offers a
powerful balance of experience and youthful
vigor.



Photos courtesy of SERHANT.

“Working with Madison has been one
of the greatest advantages of our business,”
Reynolds says. “She brings a fresh perspec-
tive, a modern marketing sensibility, and an
extraordinary level of energy and commit-
ment. Our dynamic is a blend of seasoned
expertise and next-generation innovation.”

Clients benefit directly from their collab-
oration. Rather than a sole practitioner, they
receive the efforts of two full-time profes-
sionals, each with distinct strengths, who
share acommon goal: to deliver a seamless,
stress-free client experience.

“Clients choose us because they know
they’re getting far more than a Realtor;
they're getting advisors, strategists, and part-
ners who understand the nuances of luxury
living,” Reynolds explains. “We navigate
complex, multimillion-dollar transactions
with precision. We understand the crafts-
manship behind luxury estates, the value
drivers that matter to sophisticated buyers,
and the emotional intelligence required to
guide clients through major milestones.”

The foundation of Reynolds’ enterprise
has proven to be quite powerful. In 2024
she sold the highest-priced residential prop-
erty in Bucks County at $5.6 million. In 2025
she earned “Best of Bucks County” honors,
followed by inclusion in Suburban Life’s
“People of the Year.” She views such recog-
nition not as her goal, but as a byproduct of
her exacting standards.

“It’s incredibly humbling and deeply
meaningful,” she says of the recognition.
“This honor represents not just our individ-
ual achievements, but the trust our clients
place in us, the dedication of our team, and
the partnership I share with Madison. To be
recognized in this way affirms the years of
hard work, long nights, and unwavering
commitment to elevating our industry.”

A Baseline of Excellence
Another defining element of Reynolds’ prac-

Above and right: Reynolds recently spent an
“incredible day” with Ryan Serhant, founder of
SERHANT.,, at a property on Stonebridge Crossing
Road in Newtown. “Every time we film with Ryan,
engagement, visibility, and showings surge,” she
says.

tice is her partnership with SERHANT., the
global brokerage founded by Ryan Serhant.
The alignment reflects a shared belief in in-
novation, storytelling, and brand-driven mar-
keting that yields exposure not only locally
and regionally, but also on a national level.

“Working with Ryan is both inspiring
and energizing,” Reynolds says. “His vision
for the future of real estate is unmatched,
[and] he’s a forward thinker who under-
stands that luxury is not just about price
point; it’s about storytelling, branding, and
global reach.”

Over the years, when Reynolds has
filmed multiple properties alongside Serhant,
the experiences have led to remarkable out-
comes. Most recently, she spent an “incred-
ible day” on set with him at a property on
Stonebridge Crossing Road in Newtown,
Pennsylvania. Together, they captured the
essence of a breathtaking estate.

“Every time we film with Ryan, engage-
ment, visibility, and showings surge,” she
adds, citing a particular property on Aque-
tong Road in New Hope. “After Ryan joined
us for the shoot, the increased exposure
helped connect us with the eventual buyer,
resulting in a $4.8 million sale of this presti-
gious home.”

For Reynolds, SERHANT.’s impact goes
far beyond individual listings. The broker-
age’s leadership has enabled her to tap into
industry-leading technology, cinematic mar-
keting, and a global network of high-net-
worth buyers and sellers. She adds, “With
Ryan, innovation is constant, collaboration
is expected, and excellence is simply the
baseline.”

Looking ahead, Reynolds intends to ex-
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pand her presence throughout Bucks
County, while continuing to elevate her port-
folio of established properties and new con-
struction. In addition, she is focused on
building deeper collaborations with elite ar-
chitects, developers, and custom builders,
as well as mentoring the next generation of
agents who can benefit from her wisdom
and experience.

“Clients should know that we take the
responsibility of representing their home or
their search with incredible seriousness,” she
says. “When you work with us, you're not
just hiring a Realtor; you're aligning yourself
with a standard of excellence that is proven,
award-winning, and deeply client-focused.
We don’t aim to meet expectations. We aim
to exceed them every single time.” m
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